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"Eva Kowo Decision Framework

H @iAocogia pag rapapével oTeva ouvoedepévn Le TO slow living: TNV 1I00pPOTTIO LETAGU TTOAUTEAEIOG KO ATTAOTNTOG, TV TTPOCWTTOTTOINUEVN

@INogevia Kal TNV eutTeIpia Tou TTPoopIopoU. MapdAAnAa, duwg, n diaxeipion TTPETTEI va gival ERTTOPIKA TEKUNPIWHEVN.

Revenue Digital P
Management Sales Marketing Distribution
. Guest .
Branding B it Reputation Technology

. . — Villa-Specific
Monitoring =

H avédivon mponyeital TG om0 (paoNS KOl 1] 0TOQ Ao TPONYEITAL TG EVEPYELUG.




Ynowka Epyoleia

H otpatnyikn EeKIva aTTd TNV TTPAYHATIKN EIKOVA KGOE villa.

) Booking
Booking Pace Window
ADR Seasonality

Mia emBpaduvon aT1o pickup uTTopei va OXETICETAI LE TNV TIUF, AAAG pTTOPET

e€ioou va agopd To minimum stay, TO positioning, To offer, Tn visibility, TO OTA

content 1 TO guest segment GTO OTTOIO ATTEUBUVETAI TO property.

Ta TTapakdTw eEETAlOVTAI CUVOUAOTIKA, OXI WG aVELAPTNTOI OEIKTEG.

o] Availability LOS
performance
Restrictions Competition Chan.nel
behaviour

ANO TO REPORTING ZTH AIANQZH

Me auTdv Tov TpOTTO, Ta dedopéva deV AeIToUpyoUV aTTAWG WG reporting.

Metatpémmovtal o€ epyaAeio didyvwaong Kal Aqyng atro@aoEwy.




Iotooeiioa, Branding & Digital Visibility

KdBe villa xpeidleTal va eTTIKOIVWVET EekABapa yiaTi ival DIaQopeTIKH. Websites, storytelling, photography Kai visual content avadeikvUouv TV

QPXITEKTOVIKI, TNV TOTTOBECIA, TOV XOPAKTAPA KOl TO XAPAKTNEIOTIKA TTOU £X0UV HeyaAUTEPN aia yia TO AvTiOTOIXO KOIVO.

MATTERPORT 3D VIRTUAL TOURS

Agv 00nyoUpOOTE AUTOUATA O€ pEiwaon TIwV. EEeTaloupe:

‘ eI Otr0u g@apudleTal, aglotmroloUvTal Matterport 3D virtual tours, WOTE va
‘ HeEE LEILVETAI N ATTOOTACT AVARECO OTNV online TTAPOUCIACH KAl GTNV TTPAYUATIKA
o Visual presentation EUTTEIDIT TOU XWPOU
o Social proof
. MBavo friction 1o booking journey
OTAs Metasearch Google SEO Performance GEO
Hotel Ads marketing

A&itoupyouv péoa o€ Eva auVOAIKO visibility plan kai X1 wg avegdpTtnTeg evépyeles. To GEO — Generative Engine Optimization evidooeTal TTAéOV OTN GTPATNYIKA KOG, KOBWG

eCeAiooeTal o TPATTOG e TOV OTTOIO0 OI TAgIBILTEG avalnTouV Kal GUYKPIVOUV eTTIAOYEG dIapovAG péaa atrod Al-driven search environments.



Xrpoatnyiko I dvo Iloinocemv & Sales Mix

H eutropikf oTpatnyikn KABe villa Eekiva atrod TO positioning TNG Kail 61 aTro £€va KoIvo sales template.

ITowe segments Iote I6oo vopig Iow LOS Méoa and moro
avTaToKpivovTal To&1devovv KGvovuv Kpartnon gpoavifovv channels

Families, couples, groups, premium Kai long-stay travellers dev AauBdavouv Tnv idia TTpoTacn, yiati dev €xouv 10 id10 booking behaviour 0UTE TIG iBI1EG avAyKeG. To sales mix

AeIToupyei duvapIKa Kal ouvOEeTal AUETA LE Revenue Management, Marketing Kai Distribution.

Positioning Content

Experiences Pricing Strategy

Premium villa Family-oriented property

i i ) Mrtropei va divel peyaAuTepn Eu@acn oTnV TTPAKTIKOTNTA, OTOUG XWPEOUG, TNV
Mtropei va avadeikvUel TTEPICOOTEPO privacy, wellness Kal private dining. ) i i )
Koudiva Kail oTIG duvaTOTNTEG LEYAAUTEPNG OIOUOVIG.



Avvapikn Twpohoynon & Xyeowoopog Ipocpopmv

H iuoAdynon Baacidetal 0tn ouvexr agiohdynon tng mpaypatikig ¢tnong. Méow RMS pe Al Kai dynamic pricing, KOBWG KAl e KABNUEPIVN
TTapakoAouBnon Tou Booking Pace, e¢eTd(oUpE:

Available

Booking Days to Historical Competition Seasonality Restrictions .
inventory

Window arrival pickup

OXI ENA ATIAO OCCUPANCY THRESHOLD

‘Eva property pe xapnAotepn Tpéxouca Occupancy AAAG 1I0XUPO future pickup . ; ’ . ;
To pricing AEITOUPYEI UE OTOXO TN CWOTH| ICOPPOTTIO LETAEU rate, demand Kal

UTTOPEI Va un XPEIAZETal AUETN HEIWON TIUAG, EVW pia GAAN villa ptropei va

; ’ ) agloTroinong Tou inventory.
aTraiTel vwpitepn TrapépBaon.

Early-booking Last-minute Long-stay Minimum-stay Aw@opeTikd
offers tactical actions propositions adjustments packages



Segmentation & Yielding Management

To segmentation Kai 10 yielding A&IToupyouUv padi. Acv €eTddoupe ndVo TToI0G €ival O ETTIOKETTTNG, AAAG KAl TTWG CUUTTEPIPEPETAI WG

QyopaoTnG.

. MoéTe kavel KpdTnon

. Moéoo pével

. Moio channel xpnoipoTroiei

. Mwg avratrokpivetal o€ dIAQOPETIKA offers

HIGH-DEMAND MEPIOAOI

To yielding XpnoI1LOTTOIEITAI VIO TNV TTPOCTACIA TNG a&iag KABE diaBEaiung

VUXTOG.

Pricing

Restrictions
Inventory allocation
Offers

Communication

H oTpatnyikn petatotideTal TPog demand generation Kol OTOXEUUEVA segments.



Eatopkevpéveg Zrpatnyikég oMoy

H idia property-specific Aoyikr) epapudletal kai oTn diavopr). Aev akoAouBoupe oTpaTnyikr “direct at all costs” oUTE ETTIOILKOULE £V KOIVO

Channel Mix yia oAGkANpo T0 portfolio.

Available Commercial

Demand Guest profile Seasonality Booking Pace inventory contribution

To Direct, To metasearch 1} €va targeted campaign uTTopei va Aeitoupyei

Mrropei va éxel peyaAlTtepn agia n rapaywyr evog OTA.
ATTOTEAEOUATIKOTEPA.

H dwavopn amotelei £Tol epyaieio Revenue Management ko 61 6TaTiKé 6T16)0.




White Label Concierge & Xvuyypoveg Avéoeig

H eutreipia TToU ETTIKOIVWVEITOI YNOIOKA TTPETTEN va ETTIRERAIWVETAI KATA TN dlapovh. Méow Tou White Label Concierge, Ol UTTNPETIES

TTPoCPEPOVTAl KATW aTTd TO brand Tng id1ag TNG villa.

Private Private . Tailor-made
Car rentals .. Wellness Excursions .
transfers dining activities

O1 uttnpeaieg dev AeitoupyoUv wg Tuxaia ancillary products. lNMpooapuodlovTal aTo profile TOU ETTICKETTTN KAl GTO context TG KPATNONG, WOTE va dnuioupyouV relevant touchpoints
KQI OUCIaoTIKA TTPOOTIBEHEVN aia.

High-speed Wi-Fi M poc egomhopéves Kovliveg Smart-home dvvatéTnreg

H GUEST VALUE Q% COMMERCIAL ASSET

MNa pia family 1 long-stay KpATnon, N AEITOUPYIKOTATA TNG KOUZivVaG, N TIPOKTIKOTNTA

H ouvétteia petagu branding, service Kal actual stay evioxUel TNV euTTIoTOCUVN, TO

KQlI Ol XWPOI 8IaUOVAG LTTOPOUV Va aTToTEAOUV GNUaVTIKATEPO conversion factor atrd

positive feedback kai Tn pakpoxpdvia axéan e 10 brand.
pia YEVIKN TTEPIYPa®r] TTOAUTEAEIOG.




AvOevtikég Epmerpiec & Aéopgvon otn Broowpotnta

H ouvdeon ue Tov 16110 atroTeAEi Baoikd aToixeio diagopoTroinong. Méoa atrd cuvepyaaoieg ue local producers, eTTayyeARATIES, KAANITEXVEG KAl

experience providers, n dIAUOVI LTTOPEI VA EUTTAOUTIOTEI.

Cooking Wellness Tailor-made ApaotnprétTnTeg

Gastronom Private dinin, . . .
y g experiences excursions ot PUoN

TO VALUE PROPOSITION AEN MNMEPIOPIZETAI £TO KTIPIO

Emekreiveral oTov TTpoopioud Kal evioxUel TN @IA0COo®ia ToU slow living: 0 ETTICKETTTNG OEV KAAEITAI ATTAWG Va dlapeivel ae évav xwpo, aAAd va cuvoebei

OUCIACTIKOTEPQ LE TOV TOTTO.

Ilepropropog

Recycling single-use plastics

Evepyelokd amwodoTIKOTEPES TPOUKTIKEG Yuvepyaoisg pe local producers

H o0vdean pe TNV TOTTIKI] OIKOVOIO ATTOTEAET LEPOG TNG EUTTEIPIOG KAl TNG PIAOCOQPIAG HaG, EVW £EEPEUVOULE OTADIOKA Kal Tn AOYIKN TOU regenerative tourism, X1 WG

ETTIKOIVWVIOKO claim, aAAd wg kaTeuBuvon TTpog Eva hospitality model TTou £1IdILWKEI va dnuioupyei peyaAlTepn agia yia ToV ETTICKETTTN, TOV IBIOKTHTN KOl TOV TTPOOPIOUO.



Reputation Management & Continuous Improvement

Ta reviews Kal TO guest feedback dev avTipeTwTidovTal pOvo wg reputation metrics. ATToTeAOUV management intelligence.

NMPOZTIOEMENH AZIATIA TON ENIZKENTH

o Operational gaps

J Aduvapieg oTnVv TMIKOIVWVia Personalization, White Label Concierge, tailored communication Kai relevant local

. Friction 01O booking journey experiences UTTOOTNPICOUV TN OTPATNYIKA KOl HETA TNV KPpATNoN. To {nTolpevo

. 2ToIXEia TNG euTTEIpiag TTou agicel va evioxuBouv gival n epTTEIpia TTou UTTOOXETAI YNPIAKA N villa va eTIREBaIWVETAI TNV TTPAEN.

Experience Feedback Improvement

‘ET01, TO aTTOTEAEO O KAOE stay ETTIOTPEPEI GTN OTPATNYIKK KAl TPOPOJOTE( TIG ETTOUEVES ATTOPATEIG.



ENOTHTA Il

Tvpoc'Eosilay Ta Agoousva
tov 2024-2025

H oTtpatnyikh Tou 2026 dev oXeBIAOTNKE ATTO uNdeVIKA BAon. Zekivnoe atrd TNV agloAdynaon TnG TTPAYUATIKAS aTTdd00 NG Twv

OUO TTPONYOUUEVWY ETWV.

Portfolio Reservations Room Nights ADR
80 — 99 1.632 —» 2.131 10.950 — 14.567 €341 — €357
+23,8% +30,6% +33,0% +4,7%

Booking Window 76 — 101 nuépeg - LOS 6,9 — 8,2 vUXTEG - Channel Mix: Airbnb 47% — 46%, Booking.com 33% — 33%, Direct 12% — 15%, Other 8% — 6%



ENOTHTA Il - AIATNQZH

O Avaykeg mov Ilpocowopicapne ywo 1o 2026

KdaBe management priority TTPOEKUWE ATTO CUYKEKPIUEVO data signal Twv dedopéviy 2024-2025.

1 AVETITUEN TTEPO OTTO TNV AUENOT TOU inventory Na ouvexioTei n avgnon Reservations Kai Room Nights, aAAG va eTTIBEBaIWIVETAI TAUTOXPOVA N EEEAIEN TwV AN
Reservations 1.632 — 2.131 (+30,6%) BIOXEIPICOPEVWV villas.

2 MpooTtacia ADR & Perceived Value
ADR €341 — €357 (+4,7%)

Na avamrtiooeTal 1o booking volume Xwpig N oTPATNYIKN Va BacifeTal o€ emMOETIKS discounting.
Forward-Looking Revenue Management Na aglotroinBei 1o peyaAuTepo Booking Window WoTe ol commercial decisions va AapBdavovTtal vwpitepa Kai 6x1 éTav éva gap
Booking Window 76 — 101 nuépeg £x€1 nON dnuioupynOei.

4 EuéAikTn Alaxeipion LOS & Restrictions

i Na mpocappdlovTal minimum stays Kal restrictions 0TO TIPAYRATIKO booking behaviour.
LOS 6,9 — 8,2 vUXTEG

5 Demand-Led Distribution Na emAéyeTal 1o KATAAANAO Channel Mix avd property Kai TrEpiod0, avTi va eTTIBIWKETAI évag predetermined Direct/OTA
Direct 12% — 15% - Airbnb 47% — 46% oTOX0G.

6 Evioxuon Positioning & Conversion Na avTipetwiridovral performance gaps 6x1 LOVO péoa ato pricing, aAAd kal péoa atmé branding, visibility, content kai booking
Performance gaps — éAeyX0g Tépa a1rd TNV Tipn journey.

ApiaTepad 10 data signal Twv dedouévwy 2024-2025 - 6€€iG n management need TTOU TTPOEKUYE. 13



O Evépyereg mov E@appocans 1o 2026

Property-Specific Segmentation &
Demand Generation

Alaxwpiocape TN {ATNON ava guest profile, booking
behaviour kal TrEPi0d0, WOTE KABE villa va atreubuveTal
OTO KATAAANAO KOIVO pe SIOQOPETIKG positioning, offers
Kal booking conditions. EvepyoTroloUpe early-booking,
shoulder-season Kal thematic propositions 61Tou T0 demand

pattern TO QTTQITEI.

Flexible LOS & Restrictions

Mpooapudloupe minimum stays Kal restrictions ava
property Kal TTEPI0d0, WWOTE VA AVOIYOUUE TTEPIOCTOTEPES
booking opportunities kai va TTeplopifoupe calendar gaps,

XWPIG va avTIHETWTTICOUNE TO LOS WG AUTOOKOTTO.

Dynamic Pricing & Yielding

Evioxuoaue Tnv kaBnuepivr rapakoAolBnon Tou
Booking Pace, Tou Booking Window Kai TwV days to arrival,
WOTE VA EVTOTTICOUNE VWPITEPA ATTOKAIOEIG aTTO TO
avapevouevo pickup. Mpooapudloupe pricing, yielding Kai
O100€a1p0 inventory avdAoya pe T CATNON, TN seasonality

KaI TOV avmvwwou(’).

Demand-Led Distribution

Mpooappodloupe 10 Channel Mix ava villa kai TTepiodo,
KaTEUBUVOVTAG visibility Kal inventory oTa KavaAia TTou
QavTaTTOKPiVOVTal KAAUTEPQ OTO guest profile, 0TO Booking

Pace KaI 0TnV Tpéxouaa ¢ATnon.

Forward Demand Management

AglotroloUpe To peyaAuTepo Booking Window yia va
evtoTtTrifoupe adUvapeg TEPIGDOUG TTPIV OnpioupynOei
0UOIa0TIKG booking gap Kal va TTapepBaivoupe Eykaipa

o¢ pricing, offers, restrictions 1 distribution.

Branding, Visibility & Conversion

Evioxuoaue Ta digital touchpoints kK&6¢ villa péoa amd
website Kal OTA content, visual storytelling, SEO,
metasearch, Google Hotel Ads, performance marketing Kai
GEO. Otav n {ATnon 1 To conversion UOTEPEI, EAEYXOUNE
positioning, visibility kai booking friction TTpIv KOTAAREOUpE

O€ peiwon TIAG.

Guest Experience & Differentiation — ETrexTeivoupe Tn S1axeipIon TNG OXEONG LE TOV ETTIOKETTTN TTEPA OTTO TNV KPATNON, pé€oa atrd personalized communication, White Label

Concierge Kal relevant local experiences, (WOTE N EUTTEIPIA VA ETTIBERAIWVEI TO positioning TTOU £XEI TTPONYNOET Wn@Iakd.




Automation, Revenue Pulse & Theo Al

Kabwg auénbnke 1o portfolio, au¢fBnKe avTioTolxa Kal 0 OYKOG TNG TTANPOPOpIag TTou TTPETTEI va agloAoyeital kadnuepivd. H gidocogia pag

TTapapével: «Automate everything that doesn’t require a human touch.»

Automation Revenue Pulse

AUTOLOTOTTOIOUNE ETTAVAAABAVOUEVEG ETTIKOIVWVIEG KAl ETTIAEYEVA pre-arrival 2UYKEVTPWOAUE OTO Revenue Pulse reservations, Bl, historical performance,

flows, (WWOTE 01 Account Managers VO AQIEPWVOUV TTEPIGOOTEPO XPOVO 0€ commercial competition, tasks, reviews Kal owner communications, WOTE N opudda va EAEYXEl TO
evaluation, strategy Kai ETTIKOIVWVia TTOU ATTQITE avBpWTTIVN Kpian. portfolio a1T6 éva koIvo TTepIBAAAOV avTi va avalnTd signals € SIAPOPETIKEG TTNYEG.

Theo Al Human Decision

O Theo Al TrpaypaToTrolei KaBnuepIvo portfolio health check kal avadeikvUel

O1 Account Kal Revenue Managers a&loAoyoUv KGO Al recommendation TTpIV o110

properties pe booking stagnation, pace shifts, owner blocks, atrokAioeIg aTmo targets
’ ; ) ; ) otroladnToTe TrapéuBaan. H texvoAoyia eTTITaxUVEl TOV EVIOTTIOUO: N TEAIKN
TMOaVEG pricing opportunities, (WOTE Va UTTAIVOUV YPNYopPOTEPA GE AVOPWTTIVN . . . .
) EUTTOPIK OTTOPACH TTOPAUEVEI AVOPWTTIVN.
agioAéynan.

Al Recommendation Human Evaluation

Feedback Improved Decision




ENOTHTA 1

Anoteréonota 2026

Ilepiodog Avagopag

Ta dedopéva Tou 2026 KAAUTITOUV TNV TTEPIODO £wg TIG 24/08/2026, SNAadH oXeOOV OKTW UAVEG AEITOUPYIOG KAl ONUAVTIKO HEPOG TNG

Bepivng TTEPIGdOU TOU villa portfolio.

H agioAdynon eoTiddel TTpWTIOTWG G€ TTPAYUATIKA confirmed aTTOTEAEGLATA KOl GTO market momentum TTOU €x€l AON KATAYPAPE(, EVWD OTTOIOOATTOTE

forecast TTaPOUCIAZETAI EEXWPIOTA KOl OEV CUYXEETAI HE TNV TIPAYUATOTTOINUEVN ATTOBO0N.



Avantoén XopTo@uAiaKiov

68 — 80 — 99 — 120 evepyEg villas

120 +2 1,2 0/0 amé 10 2025 0T0 2026

+ 5 0, 00/0 amé 10 2024 0T0 2026

atoé 10 2023 0T0 2026

MNa va utrooTnpifoupe peyaAliTepo portfolio xwpig va i . .
Evrotrioupe ypnyopotepa tola villas xpeiadovrai

TTPOCOXT, XWPIG Va eQapuodeTal éva eviaio template o€

TTeEpAooupE O€ one-size-fits-all management, opyavwoape KdBe property ouveyicel va aglohoyeital pe Baon 1o dIKO
TNV KaBnpepIvr) TTapakoAolOnaon yUpw atré Koivé decision ) TOU positioning, demand pattern Kai booking behaviour.
0AOKANpo 1O portfolio.

framework, Revenue Pulse Kal Theo Al.



Confirmed Reservations & Room Nights

1.632 — 2.131 — 2.338 KPATHOEIG - 10.950 — 14.567 — 16.182 BIAVUKTEPEUTEIG

Confirmed Reservations Room Nights
2338
2131 - 16182
1632 10950
1 2 ] 3 | 1 2 ] 3 |
1.632 2.131 10.950 14.567

SAME-PERIOD COMPARISON - 01/01-24/08 Reservations 1.955 — 2.338=+19,6% - Room Nights 13.632 — 16.182=+18,7%

Alaxwpicape Tn ¢ATNON ava villa kai guest behaviour Kai ETravegeTadou ie’ mifimutn' Stays Kai stay restrictions 6Tav
H oUykpion yivetal 01/01-24/08 Tou 2026 pe TnVv idia TTPOCAPUOCAUE positioning, offers Kai visibility GTO OnpioupyouvTal calendar gaps Kal evePyoTroloUpE extended-
aKPIBWG TrEPiod0 Tou 2025 (STLY), WOTE Ta LEYEDN va gival KkaT@AANnAo koivo. Evepyotroloupe OTAs, Direct, metasearch, 1 shorter-stay €TMIAOYEG OTTOU TO booking pattern S€ixVel OTI
arreuBeiag ouykpioiua. SEO Kai performance marketing CURTTANPWHOTIKG, avaAoya uITopoUV va agloTroinoouv KaAuTepa To JI0BECIHO

HE TO Booking Pace KGO TrepIGdOU. inventory.



ADR — Average Daily Rate

€337 — €341 — €357 — €349

337 341

MapakoAouBoUpe Booking Pace, Booking Window Kkai days to
arrival Kol T OUYKpivoupe e historical pickup, competition
ka1 d1aB€oipo inventory. Me Baan autr Tnv eikéva
TTPOCAPUALOUNE TNV TIUA Kal TO yielding avd villa, avTi va
€QappoOloupe opICOVTIEG HETABOAEG.

357 349 H EIKONA TOY 2026

€349

‘Otav 10 pace gival IoXUPO, TTEPIOPICOULE TNV AVAYKN Yia
discounts Kal TTpocTaTEUOUNE TNV agia Tou dlabéoipou
inventory. OTav T0 pickup UaTEPE(, a§loAOyoULE OTOXEUPEVA

price adjustments, offers koI aAAQYEG OTA restrictions.

KOTA €8 XaunAGTEPO aTTO TO 2025, dSNAAdH TTEPITIOU -2,2%. H
ONUAVTIKA UWnASTEPN TTAPAYWYH) ETTITEUXONKE UE

TTEPIOPIOEVN LETABOAR TNG HEONG TIMAG.

To ADR TOU 2026 a@opa@ Tnv TTEPiodo 01/01-24/08 kai dev
eival atreuBeiag oUYKPIoILO pe Ta ETHTIO LEYEDN
2023-2025. X& gUyKpION id1ag TTEPIOdOU, N TTapaywyn
augnenke +19,6% o€ Reservations Kal +18,7% 0€ Room
Nights.



ATIOTEAEZMATA 2026 - KP1 05-06

Average Booking Window & Average LOS

~67 — 76 — 101 — 102,9 nuépeg - 9,9 — 6,9 — 8,2 — 6,9 VUXTEG

Average Booking Window Average LOS
101 102.9 99
8.2
67 o 6.9 6.9
I L} T 1 I L} T T 1
1 2 3 4 1 2 3 4

2024 76 NuU. 2025101 qu. 2026 102,9 np.

To Booking Window SiaTtnpeital TTAéov Tavw a1rod Tig 100 NUEPEG.

TI KANOYME ME TO BOOKING WINDOW

AglotroloUpe To Booking Window yia va BAéTToupE vwpiTepa
TIWG SIOLOPPWVETAI N LEAAOVTIKA {ATNON Kai va
€VTOTTICOUE TTEPIODOUG TTOU UOTEPOUV O€ pickup. ETol
evepyoTToloUpuE eyKaipwg yielding, inventory adjustments r

targeted commercial actions.

20246,9 20258,2 2026 6,9

TI MAZ AINEI H FORWARD VISIBILITY

Mag emITPETTEI VA LETAPEPOUNE LEPOG TWV TTAPEURATEWV
vwpPIiTEPa 0TOV booking cycle, TTpIv dnuioupynOei
TTPAYUATIKO gap.

TI KANOYME ME TO LOS
Mpooappdloupe LOS restrictions avaAoya pe TO TIPAYUATIKA

booking patterns kai Ta calendar gaps. Otrou éva upnAd
minimum stay TTepIopiCel TN {ATNON, £§eTAlOUpE peyaAlTePn
eueAigia woTe va agloTroigital KaAUTEPa To S1a0€aIuo

inventory.

Ta ueyé6n Tou 2026 agpopouv tnv mepiodo 01/01-24/08 kai aéloAoyouvrar uadi ue ADR, Booking Window, guest profile, calendar gaps Kai restrictions.



Channel Mix

Kartavour ava kavaAl - 2023 — 2026

L L a5 === TO 2026 TO MIX AIAMOP®QNETAI ZE

33 Airbnb

33 33
Booking.com
14 15
11 12 1
. l - 6 Direct / Website
r~ — —u —
2 3

4 Other

M Booking.com Airbnb [l Direct / Website Other Direct Share 2025 — 2026: 15% — 11%

MapakoAouBoupe Tola channels TTapdyouv ¢nRTnan avd villa \
. . i EvioxUoupe Ta owned Kai third-party touchpoints
Kal TTEPiodo Kal KateubBuvoupe avaAoya To visibility Kai TO )
) . TTapdAAnAa: website kal OTA content, storytelling, SEO,

O100€a1p0 inventory oTa KatdAAnAa channels. To mix

. . metasearch, Google Hotel Ads, performance marketing kai
petaBaAAeTal avaAoya pe guest profile, Booking Pace Kai ’ ) ’
) ) o i GEO, xwpig va 1eplopifoupe channels TTou ouveyifouv va
seasonality kal OxI pe évav oTtabepd atéxo Direct 1) OTA ) .

. TTapdyouv aTroTEAEGUATIKG demand.

share.



ATIOTEAEZMATA 2026 - KP1 08—09

Same-Store Performance 2025-2026

Growth Beyond Portfolio Expansion — n 0UVOAIKR avATITUEN VOGS portfolio UTTOPEI UOIKA Va eVIGXUETAI OTTO TNV TTPOCBIKN VEWV properties. [a

auTo, e€eTdoaue EexwpPIoTA Ta idIa guykpioiua villas, yia Tnv idla TTEPiodo avagopdg.

Occupancy

33.2

202533,2% 2026 34,4% a+1,2 p.p.

TO KPIZIMO EYPHMA

Ta idla cuyKpioIpa properties TTAPAyayav 331 TTEPICCOTEPT
Room Nights, v n Occupancy augrnenke kaTtd 1,2
TTO000TIAIEG LOVADEG. TO OTTOTEAEC A ATTOUOVWIVEI OE
onuavTiké Badud Tnv emidpaacn TNG augnong Tou portfolio.

34.4
T l
2

Room Nights

9681

10012

20259.681 2026 10.012 2+331/ +3,4%

NQZ YNOXTHPIXOHKE

MapakohouBoUpe kaBnuepIva To Booking Pace Twv
OUYKpiaIpwy villas kal Trapepaivoupe 6TTou epgavifovial
QATTOKAICEIG: TIPOCAPUOLOULE pricing Kal restrictions,
avaKkaTaveipoupe visibility ota katdAAnAa demand channels
Kal agloTroloUpe evepyd To SIABETINO inventory.

TI AEIXNEI

‘OTi n BeTIKN €EENIEN DEV TTPOEPKETAI ATTOKAEIOTIKG ATTO TV
TPooONKN VEwv villas. IB1aiTepn onuacia £xel 6T n
BeAtiwon emTelXONKE TTAOPAAANAQ pe UPNASTEPO

Cancellation Rate.

22



Awyeipron Tov Cancellation Rate Challenge

210 idla ouykpiolpa villas kai yia Tnv idia TTepiodo ava@opdg, To Cancellation Rate au&hBnke atrd 26,6% o€ 31,5%, OnNAadr KaTd 4,9 TTOCOOTIAIEG

HOVADEG.
315 TO AMOTEAEEMA MAPA THN AYZHEH
Occupancy same-store +1,2 . L.
Room Nights same-store +3,4-0/0
]‘ : KaBapr| petaBoAn +331 viyteg
1 2

Cancellation Inventory Returns Pricing / Restrictions Review Redistribution Pickup Monitoring

MapakoAouBoUpe cuaTNUATIKA TIG AKUPWOEIG KAl TO pickup, WOTE TO cancelled inventory va eTTAVEPXETAI AUETT OTNV ayopd. ETTavekTILOUNE pricing Kal restrictions Kal

EVEPYOTTOIOUNE TA channels TTOU UTTOPOUV va ETTAVAPEPOUV (ATNON YIA TIG CUYKEKPIUEVEG NUEPOUNVIEG.



Momentum & Market Signals ywo to Closing tov 2026

H BaoikA agioAdynon Tng uttown@ioTnTag otnpiletal ata confirmed atmmoteAéopara.

CONFIRMED PERFORMANCE

Reservations vs STLY ar 19,60/0

Reservations ~ 2-54‘8
Room Nights vs STLY +18,7%

Room Nights ~ 17-292
Reservations vs full-year 2025 +9,70/0
U + 1 1’ 10/0 Based on 2025 post-24/08 pickup pattern.

To 2025, peTd TIG 24/08, KOTAYPAPNKE +9,0% ETTITTAEOV pickup OTIG Reservations Kal +6,9% 0T Room Nights. To scenario epapuolel 10 idIo pattern oTa confirmed pey€0n Tou 2026.

Y& cOYKpLon pE TV ida Tepiodo Tov 2025, o kpatiosig Tov 2026 sivor avénpéves kotd +19,6%

kot to. Room Nights kotd +18,7%.



Executive Summary

2026 - TTEPiodOG avapopas Ewg 24/08 — confirmed performance €wg 24/08, pe onuUavTIKO HEPOG TNG BEPIVAG TTEPIGSOU AN ATTOTUTTWUEVO

Evepyég villas

120

Confirmed Reservations

2.338

Reservations vs full-year 2025

+9,7%

Average LOS

6,9 viyTeg

Same-Store Room Nights

10.012

Portfolio 2025 — 2026

+21,2%

Reservations vs STLY

+19,6%

Room Nights vs full-year 2025

+11,1%

Cancellation Rate

31,5%

Same-Store Room Nights A

+3,4%

Portfolio 2024 — 2026

+50,0%

Room Nights

16.182

ADR

€349

Same-Store Occupancy

34,4%

Airbnb - Booking.com

47% - 33%

Portfolio 2023 — 2026

+76,5%

Room Nights vs STLY

+18,7%

Average Booking Window

102,9 np.

Same-Store Occupancy A

+1,2 p.p.

Direct / Website - Other

11% - 9%

>& agUykplon pe Tnv idia Tepiodo Tou 2025, o1 Reservations gival auénuéveg KaTa +19,6% Kal T Room Nights KaTd +18,7% — Kal £X0UV RON EETTEPATEI OAOKANPO TO 2025.




Supporting Material

Apeon npoafacn oTo video Kal 0To WToYPAPIKO UMKO Twv Villas mou cuvodelel v umom@Lotra.

VIDEO & ®QTOTPADIKO YAIKO - VILLA CONTENT

View the Hotelyzer Villa Content Skavépere

7 villa videos kat 12 pwtoypawieg ano 4 villas - drive.google.com

Villa Eightyfour, Pnoe, Villa Fairytales, Villa Lona, Villa Anton, Villa Aerino, Villa Athermigo kat Villa Tekpnpwvel Tov NMulwva 02: photography kat
Villa Nerantzia, Villa Alyona kat Villa Dimokratia. Ekfrasis, pe tpelg @wtoypapieg ava villa. visual content ou avadeilkviouy Tov xapaktnpa
kaOe villa.


https://drive.google.com/drive/folders/1oaxSHeLf3a1tdmf4QezdKQpjuVXx6hir?usp=sharing
https://drive.google.com/drive/folders/1oaxSHeLf3a1tdmf4QezdKQpjuVXx6hir?usp=sharing
https://drive.google.com/drive/folders/1oaxSHeLf3a1tdmf4QezdKQpjuVXx6hir?usp=sharing

2YMIMEPAZMA

120 Awegopetika Hospitality Products

H mpaypartikr) TTpokANGn gival va ptropoUpe va dIaxXEIPICOUAaTE Eva CUVEXWG LEYAAUTEPO portfolio XwpPig KABE property va xAavel Tn SIKFA TOU TAUTOTNTA KAl
eutropIkA oTpatnyikr. K&oe villa Trapapével éva EexwpiaTod hospitality business, pe 81k TNG positioning, guest profile, Booking Window, demand pattern,
pricing dynamics, Channel Mix Kal avayKkeg dlaxeipiong.

INao tov 1okt INao tov Emoxént INo ka0¢ Villa

Makpoxpoévia agia. EptmoTtoouvn Kal oucIaaTIKI EUTTEIPIAL. loxupoTepo brand trust 0TV ayopad.

Revenue Pulse + Theo Al + Human Decision Making emITp€TTOUV Individual Management at Scale, Xwpig n TexvoAoyia va avTikaBioTd Tn S1a@QOPETIKH OTPATNYIKN VIO
KGOk villa.

«H Hotelyzer oev dioyeipileron amiag 120 karalouaza. Aioyepiletar 120 dropopetia hospitality products,

oTnpavtog Cexwploty otpoTnyiki, positioning kai guest experience yia kafe property.»

Data Diagnosis Objective Villa-Specific Strategy Human Decision Intervention Monitoring “

Greek Hospitality Awards 2026 - 4.36 Best Greek Villas Management Company



